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Turn technical
knowledge into a
product voice your
market understands.

BridgePro™

Industrial Content Strategy & Market Education

‘Transform Product + Process + Prospect
o content your customers understand
1 your sales team can use.
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Your company has

the knowledge.

The market may not
be hearing it clearly.

Turn technical expertise into

content that drives understanding.

Your teams generate valuable insights
every day. When that knowledge is
captured and communicated clearly,
more customers understand your value,
engage earlier, and move forward faster.

CLEARER STRONGER
PRODUCT VOICE MARKET UNDERSTANDING
Communicate the Help customers
same value across understand where

all channels. your technology fits.
THE 3P FRAMEWORK™

Where Product + Process + Prospect
align to create a clear product voice.

&

PRODUCT
What creates
customer value?

PROCESS

Where is that
value created?

PROSPECT

Who has the strongest
reason to care?

3P INTERSECTION
Clearer messaging. Greater impact.

INTPROCON | BRIDGEPRO™

BETTER MORE USEFUL
SALES ENABLEMENT MARKET FEEDBACK
Give sales teams Learn what buyers need
content they can use and use it to improve
in real conversations. future content.

FROM KNOWLEDGE - CONTENT

Capture what you know. Create what the market needs.

CAPTURE CREATE

Field Insights Use Cases
Customer Questions Case Studies
Applications Technical Articles
Technical Expertise Application Content
Project Experience Sales Enablement
Sales Conversations Digital & Sales Tools

WHERE BRIDGEPRO™ APPLIES

Use Case Development E Product Content
Show where your Translate capabilities

technology fits. into customer value.
Technical & Application I Sales Enablement
L)  Content al Build content sales
Answer real customer teams can use.
questions.
Q Case Study Creation 0o ggntai?ttySupport
Turn successful projects AW P

Extend your reach

into credible proof. When eadad:

A CLEARER PATH TO WHAT'S NEXT.
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Turn your Playbook into
content that supports
commercial growth.

Once Product + Process + Prospect are aligned, the Playbook becomes the foundation for implementation.
The objective is not more marketing activity. It is a stronger product voice that helps buyers understand value
and helps sales move better conversations forward.

THE BRIDGEPRO™ PATH

©-60-0-0-0

1. CAPTURE 2. BUILD THE 3. CREATE THE 4, EDUCATE & 5. LEARN & REFINE
KNOWLEDGE CONTENT SYSTEM ASSETS ENABLE
Bring field insights Turn insight into Develop use cases, Put one product voice Use buyer response
into the system. structured content case studies, articles, into the market and tomprove fut_ure
priorities. and sales tools. sales process. content and decisions.

FLEXIBLE SUPPORT FOR THE RIGHT PRIORITIES

BridgePro™ can support one commercial challenge or connect multiple capabilities into a broader content and
market-education system.

3P Framework™ Alignment
Set the message foundation.

Content Development
Create market-facing assets.

O

Growth Playbook Development
Define content priorities and direction. Sales & Channel Enablement

Equip teams to communicate consistently.
Knowledge Capture & Structuring

Turn field insight into reusable input. Market Response & Insight

Capture questions, needs, and signals.

Product Positioning & Education
Translate expertise into buyer value.

Industrial experience
behind BridgePro™

20+ 30+ S50M+
YEARS PRODUCTS QUOTED

Market Industrial Capital-Equipment
Development Solutions Opportunities

$25M+  46% 16X

SOLD Quote-to-Sale Commercial
Industrial Conversion Growth
Equipment

Selected industrial sales and market-development experience
informing BridgePro™. Individual outcomes depend on market

conditions and execution.

Your product voice should follow the insight — not a generic content calendar.
Capture what matters. Create what helps. Improve what works.

3 INTPROCON | BRIDGEPRO™ | A CLEARER PATH TO WHAT’S NEXT.
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MARKET UNDERSTANDING:
BETTER SALES
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CONVERSATIONS.

BridgePro™ helps industrial
companies turn technical
\ knowledge, field experience, and - ,
. customer insight into clear content: ‘ v N
“A that educates the marketand | ] e 3 l’wf‘mm[*] M' (T
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From internal expertise
to market understanding.

BridgePro™ helps capture what your company
already knows and turn it into a consistent
product voice your customers and sales teams

can use.
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KNOWLEDGE | CONTENT SALES MARKET INSIGHT
captured. l structured. enabled. strengthened.
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@ www.intprocon.com

o m linkedin.com/company/intprocon
BridgePro™

Industrial Content Strategy + Market Education

A clearer product voice for what’s next ECOEEE [ INSIBHTS | 'CONTENT | 'GROWTH

INDUSTRIAL EXPERTISE. COMMERCIAL RESULTS.
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